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Item 2.02 Results of Operations and Financial Condition.

On March 6, 2023, Dave Inc. (the “Company”) issued a press release announcing its financial results for the quarter and full year ended December 31,
2022. In connection with the press release, the Company held a telephone conference call on March 6, 2023. The press release and full text of the
transcript of the telephone conference call are furnished as Exhibits 99.1 and 99.2 to this Current Report on Form 8-K and is incorporated by reference
in this Item 2.02.

The information furnished under this Item 2.02, including Exhibits 99.1 and 99.2, will not be deemed “filed” for purposes of Section 18 of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”) or otherwise subject to the liabilities of that section, and will not be deemed incorporated by
reference into any filing under the Securities Act of 1933, as amended, or the Exchange Act, except as expressly set forth by specific reference in such a
filing.

Item 7.01 Regulation FD Disclosure

The information in Item 2.02 is incorporated by reference.

The information furnished under this Item 7.01, including Exhibits 99.1 and 99.2, will not be deemed “filed” for purposes of Section 18 of the Exchange
Act or otherwise subject to the liabilities of that section, and will not be deemed incorporated by reference into any filing under the Securities Act of
1933, as amended, or the Exchange Act, except as expressly set forth by specific reference in such a filing.

Cautionary Statement Regarding Forward-Looking Statements

This Current Report on Form 8-K contains forward-looking statements within the meaning of Section 274 of the Securities Act of 1933, as amended,
and Section 21E of the Securities Exchange Act of 1934, as amended (the “Exchange Act”). All statements, other than statements of historical fact,
included or incorporated in this Current Report on Form 8-K are forward-looking statements. The words “believes,” “anticipates,” “estimates,”
“plans,” “expects,” “intends,” “may,” “could,” “should,” “potential,” “likely,” “projects,” “continue,” “will,” "target,” and “would” and similar
expressions are intended to identify forward-looking statements, although not all forward-looking statements contain these identifying words. These
forward-looking statements include, among others,.

»

e » »

These forward-looking statements involve risks and uncertainties, and actual results could vary materially from these forward-looking statements.
Factors that may cause future results to differ materially from the Company s current expectations include, among other things, the quotations of our
Chief Executive Officer and Chief Financial Officer relating to Dave's future performance and growth, fiscal year 2023 guidance, expected timing of
meeting adjusted EBITDA profitability and other statements about future events. Such forward-looking statements are not guarantees of future
performance and are subject to risks and uncertainties, which could cause actual results to differ materially from the forward-looking statements
contained herein due to many factors, including, but not limited to: the ability of Dave to compete in its highly competitive industry; the ability of Dave
to keep pace with the rapid technological developments in its industry and the larger financial services industry; the ability of Dave to manage its
growth as a public company, disruptions to Dave's operations as a result of becoming a public company, the ability of Dave to remediate material
weaknesses in Dave s internal controls over financial reporting and maintain an effective system of internal control over financial reporting; the ability
of Dave to protect intellectual property and trade secrets,; changes in applicable laws or regulations and extensive and evolving government regulations
that impact operations and business; the ability to attract or maintain a qualified workforce; level of product service failures that could lead Dave
members to use competitors’ services; investigations, claims, disputes, enforcement actions, litigation and/or other regulatory or legal proceedings; the
effects of the COVID-19 pandemic on Dave s business, the possibility that Dave may be adversely affected by other economic, business, and/or
competitive factors; and those factors discussed in Dave's Annual Report on Form 10-K filed with the Securities and Exchange Commission (the
“SEC”) on March 25, 2022 and subsequent Quarterly Reports on Form 10-Q under the heading “Risk Factors,” filed with the SEC and other reports
and documents Dave files from time to time with the SEC. Any forward-looking statements speak only as of the date on which they are made, and Dave
undertakes no obligation to update any forward-looking statement to reflect events or circumstances after the date of this report.



Item 9.01. Financial Statements and Exhibits.

(d) Exhibits.
Exhibit
No. Description
99.1 Press Release dated March 6, 2023
99.2 Transcript of Conference Call on March 6, 2023

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)
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By: /s/ Kyle Beilman

Name: Kyle Beilman
Title:  Chief Financial Officer



Exhibit 99.1

Dave

Dave Inc. Announces Fourth Quarter and Full Year 2022 Results

March 6, 2023

04 Record GAAP Revenue Grew 45% Year Over Year
04 Transaction Based Revenue Grew 88% Year Over Year
Q4 Net Loss and Adj. EBITDA Improved by 55% and 59%, Respectively, From Q3 2022
04 28-Day Delinquency Rate Improved ~50 Basis Points From Q3 2022

LOS ANGELES, March 06, 2023 (GLOBE NEWSWIRE) — Dave Inc. (the “Company”) (Nasdaq: DAVE, DAVEW), one of the leading U.S. neobanks,
today reported its financial results for the fourth quarter and full year ended December 31, 2022.

“We generated record top-line results during the quarter, achieved both our revenue and margin targets for the year, and significantly reduced losses as
we exited 2022,” said Jason Wilk, founder and Chief Executive Officer of Dave. “During the fourth quarter, we reduced our customer acquisition cost
by 31% and added 543,000 net new members, which, in conjunction with continued improvement in retention, further increased monthly transacting
members to nearly 2 million. We saw a continued acceleration in our Dave Card business with quarterly debit spend volume growing over 50% vs. Q4
2021. We believe we are well-positioned to execute on our business plan in 2023 and deliver another year of strong, efficient revenue growth with
improved profitability.”

Quarterly Financial Highlights ($ in millions unless otherwise noted)

4Q21 1Q22 2Q22 3Q22 4Q22

GAAP Operating Revenues, Net $ 412 $ 42.6 $ 45.8 $ 56.8 $ 59.6
% Change vs. prior year period 16% 24% 23% 41% 45%
Non-GAAP Operating Revenues* $ 422 $ 43.7 $ 47.0 $ 58.6 $ 61.8
% Change vs. prior year period 16% 23% 22% 41% 46%
Non-GAAP Variable Profit Margin* 48% 41% 39% 42% 41%
GAAP Net Loss ($15.2) ($32.8) ($27.1) ($47.5) (521.5)
Adjusted EBITDA (Loss)* ($12.6) ($18.3) ($28.5) ($28.5) ($11.8)
* See reconciliation of the non-GAAP measures at the end of the press release.
Fourth Quarter 2022 Operating Highlights (vs. Q3 2022)

. Added 543,000 Net New Members while reducing customer acquisition cost by 31%. Total members increased 7% to 8.3 million.

. Monthly Transacting Members (“MTMs”) increased 4% to 1.9 million. Transactions per MTM increased 12% to 5.2.
. ExtraCash originations increased 6% to $801 million while the 28-Day delinquency rate improved 49 basis points to 3.58%.

. Dave Debit Card spend increased 34% to $263 million compared to $197 million.

Annual Financial Highlights (8 in millions unless otherwise noted)

FY 2021 FY 2022
GAAP Operating Revenues, Net $ 153.0 $ 204.8
% Change vs. prior year 26% 34%
Non-GAAP Operating Revenues* $ 157.6 $ 211.1
% Change vs. prior year 26% 34%
Non-GAAP Variable Profit Margin* 53% 41%
GAAP Net Loss ($ 20.0) ($128.9)
Adjusted EBITDA (Loss)* ($ 36.5) ($ 87.1)

* See reconciliation of the non-GAAP measures at the end of the press release.

Liquidity Summary

The Company had $193 million of cash and cash equivalents, restricted cash, marketable securities, and short-term investments as of December 31,
2022.

2023 Financial Outlook
For fiscal 2023, the Company expects the following:

. Non-GAAP operating revenue between $235 million - $260 million, reflecting annual growth of 11% - 23%;



. Non-GAAP variable margin to expand to 43% - 47%, representing approximately 200 bps - 600 bps improvement from 2022; and
. Adjusted EBITDA (Loss) between ($50) million - ($35) million, improving approximately 43% - 60% from 2022.

Dave CFO Kyle Beilman commented: “Our 2023 targets reflect our expectation for continued double-digit revenue growth with variable margin
expansion, while significantly reducing losses. Moreover, we expect our fixed expense base to deliver substantial operating leverage as we believe the
investments we made in our product development team are sufficient for us to execute on our business plan. Looking ahead, we plan to continue
executing on our growth and profitability objectives in 2023. We are reiterating our expected timeline of turning adjusted EBITDA positive in 2024
without the need to raise additional equity capital.”

Conference Call

The Company will host a conference call at 5:00 p.m. Eastern time on Monday, March 6, 2023, to discuss the results for its fourth quarter and full year
ended December 31, 2022.

Dave management will host the conference call, followed by a question-and-answer period. The conference call details are as follows:

Date: Monday, March 6, 2023
Time: 5:00 p.m. Eastern time
Dial-in number: (877) 407-0789
Live webcast registration link: here

The conference call will also be available for replay in the Events section of the Company’s website, along with the transcript, at
https://investors.dave.com.

If you have any difficulty registering for or connecting to the conference call, please contact Elevate IR at DAVE@elevate-ir.com.

About Dave

Dave is one of the nation’s leading neobanks on a mission to build products that level the financial playing field. Dave’s financial tools, including its
debit card and spending account, help millions of customers bank, budget, avoid overdraft fees and find work. For more information, visit
www.dave.com.

Forward-Looking Statements

This press release includes forward-looking statements, which are subject to the “safe harbor” provisions of the U.S. Private Securities Litigation
Reform Act of 1995. These statements may be identified by words such as “feel,” “believes,” expects,” “estimates,” “projects,” “intends,” “should,” “is
to be,” or the negative of such terms, or other comparable terminology and include, among other things, the quotations of our Chief Executive Officer
and Chief Financial Officer relating to Dave’s future performance and growth, fiscal year 2023 guidance, expected timing of meeting adjusted EBITDA
profitability and other statements about future events. Such forward-looking statements are not guarantees of future performance and are subject to risks
and uncertainties, which could cause actual results to differ materially from the forward-looking statements contained herein due to many factors,
including, but not limited to: the ability of Dave to compete in its highly competitive industry; the ability of Dave to keep pace with the rapid
technological developments in its industry and the larger financial services industry; the ability of Dave to manage its growth as a public company;
disruptions to Dave’s operations as a result of becoming a public company; the ability of Dave to remediate material weaknesses in Dave’s internal
controls over financial reporting and maintain an effective system of internal control over financial reporting; the ability of Dave to protect intellectual
property and trade secrets; changes in applicable laws or regulations and extensive and evolving government regulations that impact operations and
business; the ability to attract or maintain a qualified workforce; level of product service failures that could lead Dave members to use competitors’
services; investigations, claims, disputes, enforcement actions, litigation and/or other regulatory or legal proceedings; the effects of the COVID-19
pandemic on Dave’s business; the possibility that Dave may be adversely affected by other economic, business, and/or competitive factors; and those
factors discussed in Dave’s Annual Report on Form 10-K filed with the Securities and Exchange Commission (the “SEC”) on March 25, 2022 and
subsequent Quarterly Reports on Form 10-Q under the heading “Risk Factors,” filed with the SEC and other reports and documents Dave files from time
to time with the SEC. Any forward-looking statements speak only as of the date on which they are made, and Dave undertakes no obligation to update
any forward-looking statement to reflect events or circumstances after the date of this press release.
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Non-GAAP Financial Information

This press release contains references to Adjusted EBITDA, non-GAAP operating revenues, non-GAAP variable operating expenses, non-GAAP
variable profit and non-GAAP variable profit margin of Dave, which are adjusted from results based on generally accepted accounting principles in the
United States (“GAAP”) and exclude certain expenses, gains and losses. The Company defines and calculates Adjusted EBITDA as net loss attributable
to Dave before the impact of interest income or expense, provision/(benefit) for income taxes, depreciation and amortization, and adjusted to exclude
legal settlement and litigation expenses, other non-recurring strategic financing and transaction expenses, stock-based compensation expense, and
certain other non-core items. The Company defines and calculates non-GAAP operating revenues as operating revenues, net excluding direct loan
origination costs, ATM fees, and interchange fees. The Company defines and calculates non-GAAP variable operating expenses as operating expenses
excluding non-variable operating expenses. The Company defines non-variable operating expenses as all advertising and marketing operating expenses,
compensation and benefits operating expenses, and certain operating expenses (legal, rent, technology/infrastructure, depreciation, amortization,
charitable contributions, other operating expenses, upfront Member account activation costs and upfront Dave Banking expenses). The Company defines
and calculates non-GAAP variable profit as non-GAAP operating revenues excluding non-GAAP operating expenses. The Company defines and
calculates non-GAAP variable profit margin as non-GAAP variable profit as a percent of non-GAAP operating revenues.

These non-GAAP financial measures may be helpful to the user in assessing our operating performance and facilitates an alternative comparison
amongst fiscal periods. The Company’s management team uses these non-GAAP financial measures in assessing performance, as well as in planning
and forecasting future periods. These non-GAAP financial measures are not computed according to GAAP and the methods the Company uses to
compute them may differ from the methods used by other companies. Non-GAAP financial measures are supplemental, should not be considered a
substitute for financial information presented in accordance with GAAP and should be read only in conjunction with our consolidated financial
statements prepared in accordance with GAAP.



Refer to the section further below for a reconciliation of these non-GAAP financial measures to their most directly comparable GAAP measures for the
three and twelve months ended December 31, 2022 and 2021.

Certain Other Terms

Dave defines Net New Members as the number of new Members who join the Dave platform in a given period by connecting an existing bank account
to the Dave service or by opening a new Dave Banking account, net of the number of accounts deleted by Members or closed by the Company in the
same period. Total Members is defined as the number of unique Members that have either connected an existing bank account to the Dave service or
have opened a Dave Banking account, less the number of accounts deleted by Members or closed by Dave, as measured at the end of a period. The
number of Monthly Transacting Members represents the unique number of Members who have made a funding, spending, ExtraCash or subscription
transaction within a particular month, measured as the average over a given period. Transactions Per Monthly Transacting Member measures the
average number of transactions initiated per Monthly Transacting Member in each month, measured as the average over a given period.

Investor Relations Contact

Sean Mansouri, CFA
Elevate IR
DAVE@gelevate-ir.com

Media Contact
Kira Sarkisian
press@dave.com

DAVE INC.
CONSOLIDATED STATEMENTS OF OPERATIONS
(in millions)

(unaudited)
For the Three Months Ended For the Year Ended
December 31, December 31,
2022 2021 2022 2021
Operating revenues:
Service based revenue, net $ 53.8 $ 380 $ 1889  $142.2
Transaction based revenue, net 5.8 3.2 15.9 10.8
Total operating revenues, net 59.6 41.2 204.8 153.0
Operating expenses:
Provision for unrecoverable advances 20.3 10.5 66.3 322
Processing and servicing costs 8.3 6.5 31.9 23.5
Advertising and marketing 11.9 12.6 69.0 51.5
Compensation and benefits 22.1 14.9 103.4 49.5
Other operating expenses 16.9 11.3 68.6 43.2
Total operating expenses 79.5 55.8 339.2 199.9
Other expenses (income):
Interest expense, net 1.8 1.4 6.2 2.2
Legal settlement and litigation expenses 0.1 0.7 6.3 1.7
Other strategic financing and transactional expenses 0.2) — 4.6 0.3
Gain on extinguishment of liability — — 4.3) —
Changes in fair value of earnout liabilities — — 9.6) —
Changes in fair value of derivative asset on loans to stockholders — 1.7 5.6 (34.8)
Changes in fair value of warrant liabilities — 0.1 (14.2) 3.6
Total other expense (income) 1.7 0.5 (5.4) (27.0)
Net loss before (benefit from) provision for income taxes (21.6) (15.1) (129.0) (19.9)
(Benefit from) provision for income taxes 0.1) 0.1 (0.1) 0.1

Net loss $ (215 $ (152) $(1289) $(20.0)




DAVE INC.

RECONCILIATION OF OPERATING REVENUES, NET TO NON-GAAP OPERATING REVENUES

(in millions)

(unaudited)
For the Three Months Ended For the Year Ended
December 31, December 31,
2022 2021 2022 2021
Operating revenues, net $ 59.6 $ 41.2 $204.8 $153.0
ExtraCash origination and ATM-related costs 2.2 1.0 6.3 4.6
Non-GAAP operating revenues $ 61.8 $ 42.2 $211.1 $ 157.6
RECONCILIATION OF OPERATING EXPENSES TO NON-GAAP OPERATING EXPENSES
(in millions)
(unaudited)
For the Three Months Ended For the Year Ended
December 31, December 31,
2022 2021 2022 2021
Operating expenses $ 79.5 $ 55.8 $339.2 $ 1999
Non-variable operating expenses (43.2) (33.8) (213.6) (126.3)
Non-GAAP variable operating expenses $ 36.3 $ 220 $1256 $ 73.6
CALCULATION OF NON-GAAP VARIABLE PROFIT
(in millions)
(unaudited)
For the Three Months Ended For the Year Ended
December 31, December 31,
_ 2022 2021 2022 2021
Non-GAAP operating revenues $ 618 $ 422 $ 211.1 $157.6
Non-GAAP variable operating expenses (36.3) (22.0) (125.6) (73.6)
Non-GAAP variable profit $ 255 $ 202 $ 855 $ 84.0
Non-GAAP variable profit margin 41% 48% 41% 53%
DAVE INC.
RECONCILIATION OF NET LOSS TO ADJUSTED EBITDA
(in millions)
(unaudited)
For the Three Months Ended For the Year Ended
December 31, December 31,
2022 2021 2022 2021
Net loss $ (215 § (152) $128.9) $(20.0)
Interest expense, net 1.8 1.4 6.2 2.2
(Benefit from) provision for income taxes (0.1) 0.1 (0.1) 0.1
Depreciation and amortization 1.5 1.0 6.7 3.0
Stock-based compensation 6.6 1.0 40.6 7.4
Legal settlement and litigation expenses 0.1 0.7 6.3 1.7
Other strategic financing and transactional expenses (0.2) — 4.6 0.3
Gain on extinguishment of liability — — 4.3) —
Changes in fair value of earnout liabilities — — 9.6) —
Changes in fair value of derivative asset on loans to stockholders — (1.7) 5.6 (34.8)
Changes in fair value of warrant liabilities — 0.1 (14.2) 3.6
Adjusted EBITDA $ (11.8) $ (12.6) $ (87.1) $(36.5)




Cash, cash equivalents and restricted cash
Marketable securities

Short-term investments

Working capital

Total stockholders’ equity

DAVE INC.

LIQUIDITY AND CAPITAL RESOURCES
(in millions)
(unaudited)

December 31,
2022

$ 23.7
0.3

168.8
272.2

106.6

December 31,
2021

$ 324
8.2

31.6

38.7



Exhibit 99.2

Dave Inc.
Q4 & FY 2022 Earnings Conference Call
March 6, 2023 | 5:00pm ET

Speakers
Jason Wilk, Co-Founder, CEO, President & Chairman
Kyle Beilman, CFO

Operator

Good afternoon everyone, and thank you for participating in today’s conference call to discuss Dave’s financial results for the fourth quarter and full
year ended December 31, 2022. Joining us today are Dave’s CEO, Mr. Jason Wilk, and the Company’s CFO, Mr. Kyle Beilman.

By now, everyone should have access to the fourth quarter and full year 2022 earnings press release, which was issued earlier today at approximately
4:05 PM Eastern Time. The release is available in the Investor Relations section of Dave’s website at https://investors.dave.com. In addition, this call
will also be available for webcast replay on the Company’s website. Following management remarks, we’ll open the call for your questions.

Certain comments made on this conference call and webcast are considered to be forward-looking statements under the Private Securities Litigation
Reform Act of 1995. These forward-looking statements are subject to certain known and unknown risks and uncertainties, as well as assumptions that
could cause actual results to differ materially from those reflected in the forward-looking statements.

These forward-looking statements are also subject to other risks and uncertainties that are described from time to time in the Company’s filings with the
SEC. Do not place undue reliance on any forward-looking statements, which are being made only as of the date of this call. Except as required by law,
the Company undertakes no obligation to revise or publicly release the results of any revision to any sort of forward-looking statements.

The Company’s presentation also includes certain non-GAAP financial measures, including adjusted EBITDA, as supplemental measures of
performance of our business. All non-GAAP measures have been reconciled to the most directly comparable GAAP measures in accordance with SEC

rules. You will find reconciliation charts and other important information in the earnings press release and Form 8-K furnished to the SEC.

I would now like to turn the call over to Dave’s CEO, Mr. Jason Wilk.



Jason Wilk, CEO
Thank you, and good afternoon everyone.

I am incredibly proud of our team as we made great headway in our first year as a public company, growing to nearly 2 million
monthly transacting members. We also grew revenue by nearly 34%, with Dave Card transaction revenue growing by 88%. As we
exited the year, our profitability trends also dramatically improved as our adjusted EBITDA loss more than halved from $29 million
in Q3 to $12 million in Q4 while we maintained ample liquidity to reach profitability.

Before we get into the details of the quarter, I’d like to provide a brief overview of our business for those less familiar with our story.
Dave is one of the leading US neobanks and a pioneer of financial services, using disruptive technology to provide best in class
banking services to millions of members at a fraction of the cost compared to incumbents. The anchor of our banking value
proposition, ExtraCash, provides up to $500 of short term, interest free advances to members within minutes of joining. The speed to
value, access and pricing of ExtraCash compared to traditional overdraft sets us apart from incumbents and is a key to our strategy
of efficiently acquiring transacting Dave debit Card members.

Now, to dive a little deeper into the quarter and our progress against our strategy to be the superior banking product for everyday Americans.

Our first area of focus is to acquire banking customers efficiently at scale by marketing top-of-mind liquidity pain points for hard-working
Americans. Dave’s low-cost banking services with Dave Card combined with ExtraCash remains a key differentiator to driving efficient
customer acquisition. We added nearly 550,000 net new members in the fourth quarter while reducing our customer acquisition costs by
31% compared to the prior quarter. This improvement in customer acquisition costs is supported by ongoing initiatives to optimize our
channel mix and creative strategies across marketing platforms, and enhanced measurement and reporting infrastructure that we believe is
allowing us to deploy marketing dollars more efficiently. Not only has CAC come down by nearly a third, but we’ve also been able to
acquire higher quality members. Our Q4 cohorts are delivering among the highest ARPU, retention and margins that we’ve ever seen from
new members.

Our second focus area is to engage customers by delighting them with same-day access of up to $500 of ExtraCash using our Al driven
underwriting.

ExtraCash experienced a steady increase in origination volume throughout 2022, with record volume of $801 million in Q4, a near 80%
increase from the year ago quarter. Despite the strong growth, our ExtraCash advance net receivables portfolio totaled just $104 million as
of quarter-end, underscoring the high velocity and capital-efficient nature of the product.

In the current economic environment, we believe there are significant sector tailwinds which will benefit demand for ExtraCash. With
personal balance sheets coming under pressure due to inflation and rising costs, combined with other credit providers cutting back on risk,
consumers are more likely to seek short-term liquidity solutions such as ExtraCash to bridge their financial gaps. This supply and demand
dynamic leaves us optimistic about our growth prospects and we believe that we’re uniquely positioned to service this demand based on
our differentiated underwriting capabilities. Since inception, we have disbursed over 65 million advances to



members which has provided us with the unique ability to refine and retrain our underwriting models based on a massive proprietary data set. We
continuously re-train and optimize our Al-based underwriting models to maximize our portfolio economics. As such, we continue to demonstrate
our differentiated risk management capabilities with our 28-day delinquency rate declining by approximately 50 basis points quarter over quarter
to 3.58%. Notably, this is 62 basis points better than pre-pandemic levels when compared to the fourth quarter of 2019. We anticipate continued
improvements in delinquency performance in the first quarter, which is our seasonally strongest given the repayment support tax refunds provide
our members.

Our underwriting is differentiated in that our Al is primarily using bank account transaction data. The data we receive allows us to
detect, nearly in real-time, changes in income, cashflow, spending and savings patterns as well as employment status, which we use
as leading indicators to underwrite and automatically settle with our members. By contrast, FICO-based underwriting predicates
credit decisions on bureau data which are lagging indicators of customer risk with no insights into when customers can afford to
make a payment. We believe this combination gives us structural advantage in a stressed economic environment.

In terms of ExtraCash’s product structure, its short average duration of one to two weeks, provides a distinct advantage in allowing
us to make updates to our underwriting models significantly faster than traditional credit products with longer durations. We’re able
to adjust our underwriting on a continuous basis and observe the impact on our portfolio within days and weeks of origination. This
contrasts with longer-tenured credit products where it can take years to meaningfully adjust the pricing and underwriting in the
underlying portfolios to reflect consumer credit market conditions.

Overall, ExtraCash provides superior value over traditional overdraft and other short term credit products for everyday consumers in
terms of speed, cost and access. In addition, the real-time insights into the financial profiles of our members combined with the short
duration and limited balance sheet requirements, allows us to generate significant risk-adjusted returns on the advances we provide
that are consistently improving with our continued investments in Al.

Our final focus area is to create a deeper payments relationship with our members by accelerating adoption of our Dave debit Card.

We are ultimately working towards becoming a primary destination for our members to deposit their paycheck, putting Dave at the
center of their financial lives. We are making meaningful progress towards this objective with card engagement reaching record
levels in Q4. ExtraCash has been established as a significant driver of initial card usage. As a result, member engagement has
continued to improve, with average transactions per monthly transacting member for the fourth quarter growing to 5.2x and Dave
Card spending volume increasing 34% quarter-over-quarter and over 50% year-over-year. We anticipate these positive trends to
continue with ongoing product development focused on capturing this opportunity in 2023. The business benefits of Dave Card
engagement are clear to us. Active Dave Card members and direct depositors generate more robust transaction activity and ARPU,
have better retention characteristics and generate substantially more lifetime value relative to a typical non-transacting Dave
member.



As I mentioned earlier, 2022 was Dave’s first full year as a public company and I’m proud of what we accomplished. We made
significant progress enhancing our banking suite to bring more value to our members. We reached record scale with monthly
transacting members approaching nearly 2 million by the end of the year. And we improved our unit economics, drove marketing
efficiencies, and expanded margins to continue paring Adjusted EBITDA losses as we exited the year, all of which will set us up for
a strong 2023.

Looking ahead to this year, we remain focused on increasing the utility and value of our Dave Card business further supported by
enhancements to ExtraCash. We expect these priorities to expand the value we deliver to our members, further improve our unit
economics and cross-attach rates, solidifying our path to profitability in 2024, in-line with the target we established more than one
year ago.

With that, I will turn the call over to Kyle to take you through our financial results. Kyle?



Kyle Beilman, CFO

Thank you, and good afternoon everyone.

As Jason overviewed, we’re happy with our execution in Q4. At a high-level, we once again delivered record revenue and transacting members. Our
delinquency performance continues to trend favorably. We cut EBITDA losses significantly, and made progress on our strategic priority of accelerating
Dave Card engagement.

Our total GAAP revenue was $59.6 million during Q4, up 45% from the same period last year. Our total non-GAAP revenue in Q4 was $61.8 million,
representing 46% growth compared to the same period last year. This growth was driven by increases in our monthly transacting member base,
combined with improved ExtraCash monetization and record Dave Card engagement which drove ARPU expansion for our seventh consecutive quarter.

Non-GAAP variable profit in Q4 increased to $25.5 million, representing a 41% margin relative to our total non-GAAP revenue, which was down
slightly relative to Q3. While our fourth quarter variable margin benefitted from the optimization of ExtraCash processing flows, the modest contraction
was driven by an increase in loss provision expense which was burdened by write-offs related to significant ExtraCash originations growth during the
third quarter of this year.

As I’ll expand on more specifically in our outlook discussion in a moment, we plan to improve our variable margins substantially in 2023 relative to
2022, with the most pronounced improvement expected to be realized in the first quarter of 2023. In addition to the seasonal benefit of lower ExtraCash
losses, we expect first quarter results to benefit from a significant partner contract we renegotiated effective January 1st. The savings here are substantial
for the Dave Card business and will continue to improve as we scale. The first quarter will also reflect the majority of the processing cost enhancements
we’ve made relative to how we utilize the payment networks to move money.

Moving to Q4 operating expenses, the provision for unrecoverable advances totaled $20.3 million compared to $10.5 million in the fourth quarter of
2021. The increase was primarily attributable to increases in ExtraCash originations and the growth of our member base, both positive trends for our
business. We had $801 million of ExtraCash originations during the quarter, up significantly from $451 million during the fourth quarter of last year
while keeping delinquency rates relatively flat and improving approximately 50 basis points sequentially.

Processing and servicing costs totaled $8.3 million during the fourth quarter compared to $6.5 million in the fourth quarter of 2021. This increase was
primarily due to higher ExtraCash originations. On a percentage basis relative to the origination volume, processing and servicing costs improved 40
basis points down to 1.0% in the fourth quarter compared to 1.4% in the fourth quarter of 2021. This improvement was largely due to a structural
optimization on the network costs related to ExtraCash, which we expect to capture additional upside from in Q1 of this year.

Marketing and acquisition spend came in at the midpoint of our Q4 guidance, totaling approximately $11.9 million in the fourth quarter compared to
$12.6 million in the fourth quarter of 2021 and represented a 50% reduction sequentially. Notably, the impact on new member growth at these lower
investment levels has been mitigated as we’ve become more efficient with our execution. CAC was down 31% sequentially, supported by channel and
creative optimization, improved targeting and ongoing improvements to our measurement and reporting infrastructure that allowed us to invest more
intelligently across our marketing mix.



It’s also worth noting that our customer acquisition costs have remained favorable in the first quarter of 2023, which is typically the softest quarter for
marketing efficiency given how tax refunds help to support the liquidity needs of our member base and hence moderate response rates on our
advertising. In general, we are choosing to be situationally efficient in Q1 with reduced marketing spend to maximize our returns on that investment,
which has a corresponding favorable impact on profitability. Beyond Q1, we typically ramp marketing spend back up during Q2 and Q3 where we can
achieve attractive returns on investment at greater scale.

In terms of compensation expense, we spent $22.1 million in the fourth quarter compared to $14.9 million in the fourth quarter of 2021. Nearly

$6 million or 80% of this period-over-period increase was due to higher non-cash stock compensation expense. After adjusting for this impact,
compensation expense increased approximately $1.6 million or 12% relative to the fourth quarter of 2021 due largely to strategic investments we made
in product, engineering and marketing personnel needed to execute on our growth initiatives. On a sequential basis, our compensation expense
decreased slightly as we continue to exercise tight cost discipline around headcount. We believe the investments we have made in our product
development team, particularly in late 2021 and the first half of 2022, are sufficient for us to execute on our business plan. Given that compensation
expense is the most significant component of our fixed costs base, we expect to achieve substantial operating leverage as we scale the business which
will further strengthen our path to profitability.

GAAP net loss for the fourth quarter was $21.5 million compared to $15.2 million in the fourth quarter of 2021, driven largely by the factors outlined
above.

Adjusted EBITDA for the fourth quarter was a loss of $11.8 million compared to a loss of $12.6 million during the year-ago period. On a sequential
basis, adjusted EBITDA loss improved nearly 60% as we continue to grow the top-line in a disciplined manner, maintain strong variable margins,
improve our unit economics, optimize marketing spend, and achieve operating leverage.

Now, turning to the balance sheet. As of December 31, 2022, we had approximately $193 million of cash and cash equivalents, restricted cash,
marketable securities and short-term investments compared to $225 million in the sequential period. It’s also worth pointing out the size of our net
receivables, which is a significant asset for us. As of year-end, our net receivables balance was $104 million, an increase of $17 million sequentially.

During the fourth quarter, we relied primarily on our balance sheet cash to fund ExtraCash originations as opposed to our credit facility given the cost of
capital difference relative to returns on our corporate cash. This primarily contributed to the reduction in our cash balance between Q3 and Q4,
combined with other increases in net working capital that we do not expect to persist.



It’s also worth mentioning that our credit facility has a remaining term of two years and an advance rate that increases the more we utilize the facility. In
aggregate, we have high conviction in our level of capitalization and in our ability to deliver solid growth, execute on our strategy, and achieve
profitability without the need to raise any additional equity capital.

Now, turning to our outlook, we expect our non-GAAP revenue to range between $235 million and $260 million for 2023, representing growth of 11%
to 23% from 2022. In terms of margins, we expect our non-GAAP variable margin to expand to a range of 43% to 47%, which represents a 200 to 600
basis point improvement relative to 2022. We also expect to improve our adjusted EBITDA loss, to a range of ($50)—($35) million, reflecting a 43% to
60% improvement over 2022. And finally, we are reiterating our target to turn adjusted EBITDA profitable in 2024, with our expected operating free
cash flow tracking the trajectory of adjusted EBITDA moving forward.

This concludes our financial highlights. I will now turn it back over to Jason for his closing remarks.

Jason Wilk, CEO

Thanks, Kyle. I would like to thank everyone for joining the call today, as well as our team who continue to commit themselves to bringing this business
to its next phase of growth and profitability. We are excited about where the Company is heading, and I look forward to providing further updates on our
next call.

Question and Answer
Operator

Our first question comes from the line of Sagiv Hartmayer with Jefferies.

Sagiv Hartmayer, Jefferies LLC, Research Division

To start out, maybe just one on delinquencies. As you pointed out in the quarter, you had improving 28 delinquencies, it’s a fairly turbulent environment.
Not to get too far ahead into 2023, but just given the environment and what you’re seeing, how should we be thinking about delinquencies as well as the
provision for the year?

Kyle Beilman, CFO & Secretary

This is Kyle. Thanks for the question. I’d say based on what we’ve seen throughout the fourth quarter and what we’ve seen to start the year, we’re very
confident in our continued ability to drive down delinquency rates. Obviously, there’s a lot of uncertainty in the market right now, but we feel that we
have a differentiated approach for managing risk and we’ll react to any changes that we see on our book. But by and large, we’re very confident in
continued improvements and what we’ve seen to date and that we can extract profitable unit economics out of the portfolio in 2023 moving forward. I
don’t know, Jason, if you have anything to add?

Jason Wilk, Co-Founder, CEO

No, I'll just highlight the Al-driven underwriting is—can react quickly in real time to changes in bank activity, which not only gives us unparalleled
access to underwrite, but also helps us to collect as well when someone’s advances do. And given the average duration of the advance of the extent is
only 1 to 2 weeks, that gives us a leg up in our ability to quickly make changes versus other credit products.



Sagiv Hartmayer, Jefferies LLC, Research Division

Okay. Yes, that’s really helpful. As a quick follow-up, on expenses. We know you’re seeing pretty strong growth. But obviously, on the other hand, there
is a desire to move toward breakeven, as you guys mentioned in ‘24, is there a framework for how you think about the expense run rate or the growth in
the next year?

Kyle Beilman, CFO

In terms of the fixed costs, just to clarify the question?

Sagiv Hartmayer, Jefferies LLC, Research Division

Yes, that’s right.

Kyle Beilman, CFO

Yes. [ mean as we’ve explained over the last quarter or two, we feel that the investments that we’ve made in our team are more than sufficient for us to
execute on our plans for 2023. And with that, I don’t expect our cost to increase from here, which really just support the operating leverage out of the
business model as we continue to grow the top line and increase margins. So I generally look at the fourth quarter as sort of a run rate from a fixed cost
standpoint for how the year of 2023 will look.

Operator

Ladies and gentlemen, there are no further questions at this time. And this will conclude today’s conference. You may disconnect your lines, and thank
you for your participation.



